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Dörries Scharmann Technologie GmbH (DST) has, since
2003, once again been active in Russia, updating and
strengthening old contacts and making new ones.
”Since then we have been consistently increasing our
annual turnover to the ten million Euro we achieve
today", summarised Hubert Erz, Sales Manager for
Germany and the north-eastern part of the globe. For
example, the three large manufacturers of powerful
valves (up to 1.4m throughput diameter) for power
transmission pipelines rank amongst DST’s customers
in Russia. Besides his Sales Manager role, Mr. Erz also
manages the Representation Office, which opened on
1st October 2008 in conjunction with his deputy is
Igor Zhavrid, a Russian citizen. With his broad, but
highly specific expertise in machine tools, specifically
manufactured by the Mönchengladbach-based
company, he is able to assure the company’s Russian
partners a high level of technical expertise provided
in their own language. He also provides advice to
prospective customers in neighbouring countries such
as Ukraine and Belarus.

Particularly in Russia, DST can see a solid and growing
market for its high-quality machining centres. The
pumping and transportation of natural gas and oil
require large pumps and valves; electricity generation
requires the corresponding steam turbines and
generators; large diesel and electric motors, earth
moving and construction machinery are all in demand.
Shipbuilding, the railway industry, the aerospace
industry, and last, but by no means least, the
automotive industry, are all experiencing expansion
in the biggest country in the world. The pre-requisite
for efficient distribution and production processes is
to utilize accurate and productive machinery. DST’s
long standing association with its Russian customer
base dates back to the seventies and eighties, and are
founded on the positive experiences gained from the
quality and service life of machine tools manufactured
by Berthiez, Dörries, Droop+Rein, Mecof and
Scharmann.

Besides supplying new machine tools, the company is
taking on an interesting role in the general overhaul
of some very well-used machine tools. And with new
machines too, DST is scoring points with its market-
specific solutions. Twenty year-old designs by Schiess-
Naxos, which now belong to DST, has formed the basis
for a brand new manufacturing solution: a ball turning
and grinding machining centre.
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1. Hubert Erz heads DST’s new Representation Office
in Moscow.

2: DST is supplying a special machine for automated
manufacturing of ball valves with pivot pins and 2m
diameter flow apertures, the VC 4000/350 to Russia
ready for turnkey operation, including the NC
programming.

DST is a 100% subsidiary of A-TEC Industries AG, which is quoted
on the Vienna Stock Exchange. A-TEC Industries is an international
industrial group headquartered in Vienna, with business operations
in plant engineering, drive technology, machine tool construction,
as well as in minerals and metals. In the 2007 financial year, with
some 13,800 members of staff, the company achieved a sales
turnover of 2.4 bn. Euro.

The vertical KDSM 2000/160 accommodates valve balls
machined from a single part including two external
pivot pins. The oil or gas medium will later flow through
the approx. 1.4m diameter bore into the ball at right
angles to the pivot pins. Two separate tool units in the
machining centre handle the precision turning and the
grinding work. This special machine is going to DST’s
customer Volgogradneftemash. The same customer is
also taking delivery of a type VC 4000/350 MC V vertical
machining centre. Customers frequently take delivery
of the fully automated machines ready for turnkey
operation, including NC programming and working time
studies. Such solutions under the ”made in Germany”
banner are assuring the future of DST, its suppliers and
the factory location in Germany.

With the addition of key support specialists, the
Representation Office at the Interpont Business Centre,
125009 Moscow, ul. Tverskaya 24, is supplementing
DST’s sales strength on the Eastern European market.
It should ensure that the quality of Russian tendering
documentation reaches German standards. The aim is
to increase turnover over the next few years by a factor
of 1.5 to 2. In the medium term, there are plans to
expand the After Sales Service organisation - including
retrofitting as a separate business unit. Once this is in
place, customers will be able to pay for spare parts and
service supplied locally in their local currency. Hubert
Erz, who holds a degree in engineering, adds: ”I would
also like to see responsible Russian market partners
continuing to invest in high-quality production systems
to ensure efficient and sustainable success. We are
happy to be their responsibility-aware partner as they
do so.”
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Automated manufacturing of ball valves
with pivot pins.


